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At Walker Group Financial Services, we don't believe your Retirement Asset Portfolio is a “monolithic entity”.
Instead we believe that your overall portfolio should be a collection of investment portfolios, each of which are
designed to fund a specific spending goal. It is very important to understand what is possible or unrealistic with
your personal financial situation.

Stages of Our Working Career

As we move through our working career, each of us go through 5 stages:

1. Early Career 4. Pre-Retirement
2. Career Development 5. Retirement
3. Peak Accumulation

Scott Walker focuses his practice on working with people in the Pre-Retirement and Retirement stages. During
the Peak Accumulation stage, your income came from your work. The balance of your 401(k) may or may not have
been something you closely watched. Yes, you wanted growth, and forgot that some of that growth came from
your payroll contributions. The reality is that the balance of your 401(k) at that time did not provide the income
you needed for your lifestyle.

During our working years, we focus on building wealth. As we near retirement, we need to start changing our
views and start thinking about saving that wealth to ensure that it continues to generate income. Without income,
there is no retirement.

Put another way: Before retirement, your focus is on accumulation - bringing in money. After retirement, the focus
shifts to distribution - using that money to create income for the rest of your life. Unfortunately, the strategies that
help you build wealth don’t always work for spending it. So in retirement, it's essential to know how much income
your savings will provide and to have confidence it will last as long as you do.

For many people, the days of having a pension from their employer are gone. Today it's more important than ever
to have a substantial Income Plan.




Many clients are looking for a true financial “quarterback”: A resource they can trust for solid advice on their total
financial game plan. A good advisor will speak to you in terms of your overall retirement goals and objectives.
That's the first thing Scott Walker does for his clients.

In the second part of the process, he gathers personal and financial data about you and uses this data to create
projections that show you when and how you can accomplish your goals. A good advisor will take the time to
develop personal relationships with his clients, which Scott is known for. His goal is to devote his time to you to
help you realize your dreams of a secure retirement.

Scott’s Balanced Approach

When thinking about retirement, most of us tend to focus on income. While income is important to ensuring
a secure retirement, there are many considerations that can dramatically affect your plans:

* Understanding the risks associated with money in retirement

* Knowing what to do when you start receiving Social Security benefits

« Understanding how Social Security benefits fit in a long-range income plan

 Taking pension into account, If you have one

» Learning how taxes affect your retirement income

« Choosing investment tools that will help you succeed

» Determining what level of investment risk is appropriate for your diverse account types
« Developing an Income Plan for your retirement

» Knowing the greatest challenges to maintaining your lifestyle in retirement
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Investment advisory services are offered through IAMS Wealth Management, an SEC registered investment advisor. The firm only transacts business in
states where it is properly registered, or is excluded or exempted from registration requirements. SEC registration is not an endorsement of the firm by the
commission and does not mean that the advisor has attained a specific level of skill or ability. IAMS Wealth Management and Walker Group Financial
Services are independent of each other. Insurance products and services are not offered through IAMS Wealth Management but are offered and sold
through individually licensed and appointed agents. The firm is not engaged in the practice of law or accounting. Content should not be viewed as an offer
to buy or sell any of the securities mentioned or as legal or tax advice.

All investments have the potential for profit or loss. Different types of investments involve higher and lower levels of risk. There is no guarantee that a
specific investment or strategy will be suitable or profitable for an investor’s portfolio. Investing involves risk, including the potential loss of principal. No
investment strategy can guarantee a profit or protect against loss in periods of declining values.

Any references to protection benefits or steady and reliable income streams in this document refer only to fixed insurance products. They do not refer, in
any way, to securities or investment advisory products. Insurance guarantees are backed by the financial strength and claims-paying ability of the issuing
insurance company. Insurance products may be subject to fees, surrender charges and holding periods which vary by insurance company.



